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Item 7.01 Regulation FD Disclosure.

On February 27, 2013, Mack-Cali Realty Corporation (the “Company”), a Delaware corporation and a wholly owned subsidiary of Mack-Cali Realty, L.P., a
Delaware limited partnership (the “Operating Partnership”), will host an investor conference at which members of the Company’s management will make a presentation to
investors. A copy of the Company’s presentation materials for this conference is furnished herewith as Exhibit 99.1.

Limitation of Incorporation by Reference

In accordance with General Instruction B.2. of Form 8-K, this information, including Exhibit 99.1 furnished herewith, is furnished pursuant to Item 7.01 and shall
not be deemed to be “filed” for the purpose of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of
that section, nor shall it be incorporated by reference into a filing under the Securities Act of 1933, as amended (the “Securities Act”), or the Exchange Act. The information in
this Item 7.01 of this Current Report on Form 8-K (including the exhibits hereto) will not be deemed an admission as to the materiality of any information required to be
disclosed solely to satisfy the requirements of Regulation FD.

Cautionary Statements



This Current Report on Form 8-K, including the exhibits furnished herewith, contains “forward-looking statements” within the meaning of Section 27A of the
Securities Act, and Section 21E of the Exchange Act. Such forward-looking statements relate to, without limitation, our future economic performance, plans and objectives for
future operations and projections of revenue and other financial items. Forward-looking statements can be identified by the use of words such as “may,” “will,” “plan,”
“potential,” “should,” “expect,” “anticipate,” “estimate,” “continue” or comparable terminology. Forward-looking statements are inherently subject to risks and uncertainties,
many of which we cannot predict with accuracy and some of which we might not even anticipate. Although we believe that the expectations reflected in such forward-looking
statements are based upon reasonable assumptions at the time made, we can give no assurance that such expectations will be achieved. Future events and actual results,
financial and otherwise, may differ materially from the results discussed in the forward-looking statements as a result of various factors, including those listed in Exhibit 99.1
on page 1 and incorporated by reference herein. Readers are cautioned not to place undue reliance on these forward-looking statements. Unless required by U.S. federal
securities laws, we do not intend to update any of the forward-looking statements to reflect circumstances or events that occur after the statements are made or to conform the
statements to actual results. The information contained in this Current Report on Form 8-K, including the exhibit filed herewith, should be viewed in conjunction with the
consolidated financial statements and notes thereto appearing in the Company’s Annual Report on Form 10-K.
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Item 9.01 Financial Statements and Exhibits.

(d) Exhibits

Exhibit
No. Description
99.1 Investor Presentation.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.

MACK-CALI REALTY CORPORATION

Dated: February 27, 2013 By: /s/ Mitchell E. Hersh

Mitchell E. Hersh
President and Chief Executive Officer
MACK-CALI REALTY, L.P.

By: Mack-Cali Realty Corporation,
its general partner

Dated: February 27, 2013 By: Mitchell E. Hersh

Mitchell E. Hersh
President and Chief Executive Officer
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Disclosures regarding forward looking statements

This presentation includes forward-locking statements about us, our properties and our business strategies. We intend such forward-looking statements to be
covered by the safe harbor provisions for forward-looking statements contalned in Section 21E of the Securities Exchange Act of 1934, as amended, and
Section ZTA of the Securities Act of 1833, as amended. Such forward-looking staternents relate to, without limitation, our future economic performance, plans
and objectives for future operations and projections of revenue and other financial items. Forward-looking statements can be identified by the use of words
such as “may,” “will," “plan,” “potential,” “should,” “expect.” “anticipate,” “estimate,” “continue” or comparable terminclogy. Forward-looking statemnents are
inherently subject to risks and uncertainties, many of which we cannot predict with accuracy and some of which we might not even anticipate. Although we
believe that the expectations reflected in such forward-looking statements are based upon reasonable assumptions at the time made, we can give no assurance
that such expectations will be achieved. Future events and actual results, financial and otherwise, may differ materially from the results discussed n the
forward-locking statements. Readers are cautioned not to place undue reliance on these forward-looking statements

Amaong the factors about which we have made assumptlions are:

risks and uncertainties affecting the general economic climate and conditions, which in tum may have a negative eflect on the fundamentals of our business
and the financial condition of qur tenants;

the value of our real estate assets, which may limit our abikty to dispose of assets at attractive prices or obtain of maintain debl financing secured by our
properties or on an unsecured basis;

the extent of any tenant bankruptcies or of any early lease terminations;
= our ability to lease or re-lease space at current or anticipated rents,
changes in the supply of and demand for our properties;
changes in interast rate levels and volatilty In the securities markels,
= changes in operating costs,
our ability to obtain adequate insurance, including coverage for terrorist acts,

the availabiity of financing on attractive terms or at all, which may adversely impact our ability to pursue acquisition and development opportunities and
refinance existing debt and our future interest expense;

changes in gevarnmental ragulation, tax rates and similar matters, and

+  other risks associated with the development and acquisition of properties, including risks that the development may not be completed on schedule, that the
tenants will not take occupancy or pay rent, or that development or operating costs may be greater than anticipated

For further information on factors which could impact us and the statements contained herein, see the Risk Factors beginning on page 10 of our annual report
on Form 10-K for the vear ended December 31, 2012, We assume no obligation to update and supplemeant forward-looking statements that become untrue
because of subsequent events, new information or otherwise,

. .
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|. Strategic Diversification for Mack-Cali
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Mack-Cali’s Strategic Transformation

The Company’s core office business, having lagged in the recent
market recovery, has led to strategic shift to a dual property type
focus — Office and Multi-family

= We believe the multi-family asset class will provide benefits to Mack-Cali shareholders:

= Growth: We believe there is continued growth potential in the sector as
opportunities continue to outpace those in the office sector

= Residential Preferences: Greater desirability for Class A, well amenitized,
urbanized multi-family product (Renters by Choice)

= Stability: Operations of multi-family assets have had less historically cyclical
volatility than office

= Unique Synergies: Repurposing of existing Mack-Cali office holdings and land
inventory into accretive multi-family development

= Capital Allocation Diversification: Selling lower quality office assets and reinvesting
via 1031 exchanges into higher quality multi-family assets

ik il -
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Multi-Family Trends

Trends in the national and regional marketplace align well with the Roseland
target - Renters by Choice

= Regional and local trends benefit the multi-family property type
= Gap between cost of ownership vs. renting is large in the Northeast
= Consumer confidence in home ownership as an ‘investment’ is low
* Individual and family needs for increased flexibility and liquidity
Marketplace = Appeal of urban, transit-oriented locations supported by lifestyle amenities
ficends = |nitial home purchase age continues to rise / mortgage availability is constrained

= Empty-nesters, largely the sizable baby boom generation, are selling their
homes

= Continuously low vacancy levels in high barrier to entry markets

= Average resident’s gross income per door continues to rise

- Roseland is a market leader supporting the multi-family trends
implementing Best Practices to build and maintain Visionary Lifestyle

MAcw-Cair ROSELAND



Mack-Cali’s Focus on Multi-Family Sector, While

Mining, Pruning and Enhancing its Core Office
Portfolio

= Capitalizing on marketplace trends, Mack-Cali has made
significant investments in the Residential marketplace:

= Harborside Financial Center: In December 2011, Mack-
Cali formed a joint venture to develop Harborside Urban

Ready Living on the Jersey City Waterfront with Ironstate
Development Company

* Objective: Enhance shareholder value by
developing wholly-owned land into a growing sector
with established development partner

= Roseland: In October 2012, Mack-Cali completed the
acquisition of the real estate development and
management businesses and certain real property assets
of Roseland Property Company

= Objective: Allows even greater shareholder
enhancement by acquiring a best-in-class platform
for a modest capital commitment to further expand
into the multi-family sector

e ,
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Roseland Overview

Company Highlights

= Industry leading reputation and proven track record for successful and profitable conception, execution and
management of large scale residential developments

= Roseland has a rich 20-year history and track record of success having developed in excess of $2.5 billion since
its inception

* Originating fram the Lincoln Property Company model, Roseland has developed most of its portfolio in joint ventures and has
developed and maintained premier private and institutional partner relationships
* |ntegrated investment, development and management platform of approximately 250 employeas

= Recognizable brand — best-in-class product and service, urban / mixed-use settings, transit adjacency, live-work-
play lifestyle

Premier Institutional Projects

. * Largo-scal, mull-phase dewsopnonts Locati
Urban In-Fill Markets + Bloiechip iatitytionsl capial partis Inmtm o
+ oarcily of land £ Fupply Constremed  Markal WS a5l qualTy = Proskmity & mass mnsportation
+ Procmaly 10 svnioyTen Covila
+ Moarby Wfostyl amentios - rocreation
+ Favorates demogrphictensty ot ol takirsid =

Technical Expertise

Palitical Expertise
+ §i%0 proparnon wnd logistics A HACH CALI COMPARY + Local communly and unkon suppart
= Reguiakry / amironmendsl approvals BUILDING ¥ISIONARY LIFESTYLE * Pubiic-privale parterships
Best-In-Class Product nﬁn:;:ﬁ:::fsanﬁce
. %mﬁwm Market Leading Performance * Empowered cusiomer.canti cutrn
Y desig iy = Highas! renfs in respociive markels = Propevtios: fawe communiy £ neightcfood
; ,”’““_‘ ""m"’ + Track fovord of vake Creation and fums Iy,
ngrE o i 4 T Pt = PO HOBInG NN an pricing Sysims
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Competitive Advantages

Premier full service development company focused in high barrier to entry Northeast markets
provides unique advantages

Synergies

= Alignment of experience with large multi-phase sites in “home rule” municipalities
= Capital availability to enhance the region's premier multi-family development company
= Geographic overlay of an approximately 9,000 unit portfolio with Mack-Cali's core office

holdings and land inventory:

FERME YL AR

MARTLANE
B

VRGIMIA

DELARARE

* Opportunities for repurposing potential from existing Mack-Cali holdings. Current sites
under redevelopment analysis include:

Office Asset

Location

Office Asset

150 J F, Kennedy Parkway Millburn, NJ &1 South Pararmus Road Paramus, NJ
581 Main Street Woodbridge, NJ Chestnut Ridge Road Woodcliff Lake, NJ
Capital Office Park Greenbel, MD 50 & 300 Tice Boulevard Woodcliff Lake, NJ
10 Independence Boulevard Warren. NJ One Lake Streed Upper Sadde River, NJ
100 Walnat Avenue Clark, NJ 412 Mt Kembile Avenue Muorris Township, NJ
Mack-Cali Business Campus Parsippany, NJ 23 Main Strest Halmdel, M.
461 Frem Road & 15 East Midiand Ave Paramus, NJ 3600 Route 66 Meptune, NJ
== b ROSELAND
Mack-CaLl

Roseland Operations

Roseland's focus on all aspects of the real estate development cycle is implemented by an
Executive Team with an average of 27 years of industry experience

Construction -
Implementation

IDIDTD 2 DID

Development -

Vision

Roseland Executive Team*
Mitchell E. Hersh
Bradford Klatt
Marshall Tycher
Carl Goldberg

Ivan Baron

Robert Cappy

+ Brenda Cioce

Chairman and Chief Executive Officer

Co-President

Co-President

Co-President

Executive Vice President, General Counsel
Executive Vice President, Chief Financial Officer
President of Residential Services

+ Andrew Marshall
Gabriel Shiff

Executive Vice President, Development

Executive Vice President, Finance

* Detailed bios contained fn Exhibits

i
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Key Relationships

Roseland’s key relationships with public entities and private institutions has often allowed it
to source and execute unigue development opportunities. This reputation has led to
significant unsolicited opportunities

Capital Markets

= Roseland's success and reputation have enabled it to
establish long-standing relationships with industry leading
lenders and equity pariners

Public / Private Partnerships

= Roseland's development work has provided meaningful
financial impacts for municipalities while simultaneously
making significant architectural contributions to shape both

their urban and suburban landscapes
2L st pe * These relationships have helped source fransactions and to

capitalize projects
= Select sources of capital include:

= Mayors and townships often seek out Roseland for their local
redevelopment intiatives, Examples include:

Morristown, NJ

In concert with Mormistown, Rosefand has rehabiltated a
histofic &ite at the Val Manson, redeévelopsd a local

landmark at the site of the former Epsiein's department Banks / Lenders Equity Partners
store and constructed the first Transit Village in New Bank of Amenica Apollo Real Estate Advisors
Jersey, Roseland plans on starting their next project (The FRMA Carlyle Group
Lofts) in 2013,
ING Farallon

Investors Savings Hartz Mountain
East Beston, MA Morthwestern Mutual Mass Mutual
Roseland was desighated by the Massachusetts Pon PNC Mitstedn Farmily
PAuthority as the developer for the East Boston Provident Prudential
waterfrant The residential portions of the owverall Y .
development include a total of S84 units.  The project is Sovereign UBS Realty Advisors
being ceveloped with B D5-year ground lease and PILOT Webster Bank
tax abatement. Wells Fargo

Garage at Port Imperial, NJ

Roseland entered into a joint venture with the Township of
Weehawken 10 construct the 45 Garage. The Townshap
played an integral rale in cagitalizing the project, including
the msuance of general obligation bonds, and s a 22%
owner in the project

- - . .
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ll. Roseland and Multi-Family
Portfolio Overview
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Roseland Operating Segments

Roseland is comprised of a development, management and operating platform, existing and
in-development operating assets and a land bank that supports future growth

Operating
Inventory

Development /

Construction

Land Holdings

Management

OVERVIEW

= Properties built by
Roseland and completed
between 2004 and 2011

= Capital partners include

Prudential, UBS and Hartz

imately $555
million of active
construction projects

Committed institutional
capital to supy in-

* Ownership of land bank
adjacent to existing
operaling assets

= Established, internal

Best-in-class p y
management an
development platform
that achieves rental rales
that consistently
oulperform its peers

PORTFOLIO
TATS *

GROWTH

Mountain process development pipeline for development
for next five+ yoars
= 12 properties s 11 in-process starts » 24 parcels / sites = Fee-based management

= 2,491 multi-family units
= 205,656 SF commercial

= B850 commuter parking
spaces (opening March)
= Avg. Cwnership: ~25%

L]

2,376 muli-family units

741 commuter parking
spaces

Avg. Ownership: ~26%

* 5,000+ additional multi-
family units

« 799,000 SF adjacent
commercial development

» Avg. Cwnership: ~46%

of a 6,280-unit class A
portfolio, with potential
growth by 2.2;[?1
additional units solely
from assets in
construction or with 2013
anticipated staris

STRATEGY

= Acquisitions and

Development of identified

* Embedded intemal

Growth of owned

repasiticning of well- R P 2 portfolio and continued
located, under-managed new sites in core markets Epeime via Rosaland land expansion of third-party
existing ?‘pament = Adaptive re-use of n relatienships
communities underutilized Mack-Cali * Specific in-process
* Significant opportunity to land and propery apportunities with

consolidate New Jersey inventory municipalities and land
ﬂﬂ'—ﬁr.’sm" a?ﬁeéibn g awners for significant

i wil +
company Currency redevelopment projects

* Property Wstings contained in Exhibiis
“ies Mack-Carpr ROSELAND

Portfolio Overview - Introduction

Roseland has developed a portfolio of best-in-class properties in high barrier to entry
Northeast markets

Market Positioning Overview

= Consistent with its reputation, Roseland achieves top in markel rents across
most of its portfolio

= The average age of the Roseland owned portfolio is five years

Average Revenue per Unit

CPT — 31,071 - A

HME e— §1 276 Within the multi-family sector
{ ; there has been a historic

FPS FE— %1352 correlation between average

UDR IS 51,503 revenue and higher valuation

ESS m— §1,514 multiples

BRE m—" 51645

EQR me—— 31737

AVE E— $2,127

Roseland - Total I $2.675
Roseland - NJMY T ——! $2.798

$0  $500 %1.000 $1,500 $2.000 $2,500 $3,000 $3.500

Source: Compdy NS (03 of T2IW12)

=13~ ROSELAND
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Portfolio Highlights — Masterplan Communities

The Roseland pipeline contains assets in all aspects of the development cycle with a
geographic footprint that overlays with the Mack-Cali office portfolio

Port Imperial Overview Select Port Imperial Developments

*  200-acre master planned development on New Jersey Hudson River
waterfront directly across from midiown Manhattan

*  Approved for ~§ 500 residential units and multiple commercial uses
(~B50,000 SF office / ~320 key hotel / ~225 000 SF retail / ~1,500
commutes parking spaces)

= To date, Roseland has managed installation of $100+ million of complex
infrastructure and development of over 2,000 homes

RiverTrace
316 Units {In Construction)
25% Cwoership
LBS, Prudentisl

RiverParc

RiverWalk Retail
280 Units (In Constrection) 30,745 SF Retail
20% Cwnership 20% Oramership
Prudeniial Frudantial
Port Imperial South Port Imperial North
Land ! Future Development Land ! Future Developmaent
760 Rental, 370 Condo Units 1,200 Rental Units
~320 ey Hotel 20M% Cremership
1,501 Garage Spaces Prudential
500,000 5F Commercial
50% Owmership
Imparatore Famiy
- .
=414 = .
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Portfolio Highlights — Masterplan Communities

The Roseland pipeline contains assets in all aspects of the development cycle with a
geographic footprint that overlays with the Mack-Cali office portfolio

Overlook Ridge Overview Select Developments

=  Master planned community five miles north of Boston an the site of an
abandoned former rock quarry

= In additon to 973 unilts completed to date and 371 units under
construction, Roseland plans to construct an additional 1,136 units at the
Crverlook community

Master Site Plan

AR 1B
12 Units.
100% Crmership (undes contract)

Overbook Sites NG and 1B
371 Units {In Consiruction)
25% Dvmirihip
U85, Rowe Family

Qwertook Land | Future Dey,
1,136 Add Unis
180,000 SF
50%

Cwmarship
Rowe Famiy

-5 = -
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Select Portfolio Highlights

Jersey City, NJ Portside — Boston, MA

Mazter planned commatly on East Baslon waldrion!

Marbeila MartsHtn Seuth Portside st Pler Onw - 7 Portskde at Pier Ona - 56
412 Units. (Operating) 31 Urits (2013 Start) 178 Units (2013 Starf) 222 Units. (Fusure Dovelopenent)
24.3% Owmarnship 24.3% Owmership 38.259% Crmiahip B5% Qwnarship
Prudontial, G50 Prugantial, 550 Prugentis! o Pruceniial aption
(56 Bhar woukd redkcs RPC
et

Highilards at Matropolitan at 40 Park Lofts at 40 Park

MAOATISEe Station 130 Unila (Oparating) 1 Units (2013 Stan)
217 Units (Cperaing) 50,771 5F Retail 25% Cwvmarship
25% Ovwmorship 12.5% Cwmerhip Woodmant, Leving
Woodmant Pruciential. Woodmont, Leving

ol
=
The Glenmark Lincain Harbos RiverPark
108 Linits: (2012 Starly 55 Linsts {In Construction) 141 guuz:‘;iﬂmp
35.25% Owesuship F2T Uits, (2013 Start) e 5
5% 1 6% Dwmdiahip
Land Sponaoes Cragrhip Moo
.
=16 = .
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Development Buildout Schedule

Excluding acquisitions and future identified and unidentified oppeortunities, the chart below
highlights in-process and future potential residential development activity from Roseland’s
core portfolic

--qu-rocS:Iﬂ. --C:-L"-.n:tn' M-Jlﬂt-: =iz
2013 2014 i 2015 2018 2017
i . 3 | Ay . 5 .
Rt TR

RFECEEFE D08 Beay T
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Lo e Begs Awe D)
Lo L o b
ENETNE

Brri ey and
Dvenooa-Sae C g 1B

B 12 Garage and R
T R

Lok BT

Lamea i

Bnorr Buorg O
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Lors Towrrg

Forpce 4
Suencex - S B

B Bour Ksicing 11

b o

ELT i
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Porgoe 1<
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lll. Business Operations and
Capital Activity

18- - . )
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Company Investment Activity

Opportunity for Mack-Cali to leverage Roseland's highly scalable platform to create and grow
a large multi-family property portfolio and market leading brand

Roseland Business Plan: ~$700 MM of initial estimated annual investrent activity

Cwnership and operator of luxury apartment properties located in the NY/NJ and

|. Operating Business: Gostoh rln atedl

Il. Growth Cylinders:

Raseland land bank, identified potential projects and 1o-be sourced developments

A. Development: ~$350 MM / year  Providepipelne for future growth

= Existing Cwmership: 25% - 50% | Future Ownership: 50% - 100%

Opportunities to repurpose Mack-Cali inventory of prime land and underutilized real
B "Adaptl\re Re-Use™ ~$100 MM .‘yaar estate to high-value luxury multi-family
= Ownership: 100%

Acquire, improve and reposition well-located, under-managed existing apartment
C. Acquisition / Reposition: ~$250 MM [ year  Ccommuniies
= Ownership: 50% - 100%

Business Plan Highlights

s Mack-Call expects investing in excess of $700 million annually in the multi-family sector, with potential 1o grow to near $1 bilion

» The net capital investment, as a result of leverage and select equity joint ventures, is anticipated to be approcamately 3200 million intially, growing to
$300 million annually

= Financial highlights for each eylinder
* Development: We expect to generate value in excess of 200 bps by developing assets to ~8.5% yields in —4 5% capitalization rate markats

* Adaptive Re-Use: Converling underutilized office holdings to multi-family should provide development yields in excess of 7% in 4.5% - 5%
capitalization rate markets {200 bp spread)

= Acquisition / Reposition: Qur acquisition activity will likely ocour at ~5% capitalization rates in markets strategically located within Mack-Cali's
footprint. Through repositioning / improvement strategic investments, conceived and executed by the experienced Roseland platform, we
aestimate growing cash flows to 7% retums in three- to five- vears (200 bp incremental value)

.
=18 Mack-Carp  ROSELAND



Growth Cylinder |

Roseland’s existing portfolio and highly skilled organization provide a proven. sustainable
growth trajectory

A. New Development Activity Select 2013 Expected Starts

*  Profitable fee-based managemant and developrmant platformihatis
already scaled 1o support significant new activity

- Feelncome: Feeincoime fioim Management and Developiment
servicesis expectedio have al an upwar d-trending annual
average of 120 million between 2013 and 2015. We anticipate

coitinaied growth Tiem complétion of projects, acquisitions and Marballa‘Snmh
ongoing developiment activities Jersey City, NJ
- Feeincome less Roseland platform operating expenses is 311 Units

projectedio generate positive cash flow to Mack-Cali

*  Ownershipinteresisin 2,400-unit active development pipeline, many with
committed institutional capital partners
*  Existing land bank supports future production of 5,000+ units adjacentto

axisting successful, completed multi-family properies built and operated by
Roseland

*  Successful political process navigation, creating genuine “public fprivale
parinerships"facilitales continuous diverse product delivery and
completion of projecisthat setthe standard fortheir locations

*  Roseland'sbegtin-class reputation inthe marketplace creates established
credibility with landowners, other developers, and municipalities, making
Rossland the *go-to” cholce for residential projectsin the Company's core
Mortheastl S, markets

*  Selectad pipeling of identified new opportunitiesincludes:

- Mew Jersey Retaill Land Infill:  Rosaland is under contract with
Materich to develop site adjacentto destination retall centerinto ~360
luiiny miglti-famity units.

= Wayme, New Jersey. Sourcing of new polential transactionfrom a
combination of Mack-Cali's marketplace presence and Rosaland's
abllity to permit, approve and execute withinthe region (250-280 units)

- SelectNew Jersey Township. FFP finalisiforredevelopment of
unused school site in city centerinto huoury miked-use community

_h
o Mack-CaLrr  ROSELAND

Growth Cylinder I

These opportunities will create a profitable and synergistic line of business within Mack-Cali

B. Mack-Cali “Adaptive Re-Use” Use Opportunity

= Significant opportunity to identify and execute on opportunities to transform
excess land and underutilized real estate within Mack-Cali's portfolio into Upj)!,l' Saddle River - Exis‘ling Aerial
high-value, aceretive luwaury multi-family product N =

= These land assets will provide an engine for significant value creation and
growth, offering a competitive advantage relative to cther parties trying to
enter’expand in the companies’ geographic markets

»  Halo effect of luxury multi-family / mixed-use communities adjacent to
existing Mack-Cali properties will increase desirability and value of office
assels

= Select aerials on these opportunities are included in the exhibits

- e
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Growth Cylinder Il

The residential division will actively pursue strategic acquisitions in our core geographies,
utilizing the platform’s comprehensive skill set, with a focus on repositioning potential.

C. Acquisitions / Repositioning Current Examples

= Significant opportunity to acquire, reposition and *up-market™ existing

undarmanaged properties in the Mortheast Alterra | and 1B
Revere, MA
= |nstaliment of instdutional-guality approach o propery management, 729 Units

leasing. pricing. renovations, amenities, fees and maintenance generates
higher rents and creates meaningful value

s Creation of mult-family segment within Mack-Cali will create significant
opportunities to use OP units to consolidate assets

Recent Case Study

Marristown, MJ
(aafacant to Mormistown Greawn)

131 Units

i
Upon property acquisition in October 2011 by third party, Roseland was
angaged to serve as asset and property manager to implement a ~34
millign renovation program designed to improve rents above S30/SF

Proparty had histoncally been undermanaged: S26/SF vs $36/5F at
nearby Rosedand Morristown asset

Anticipated IRR on repositioning completion is in excess of 25%

Improvemnents were expected to generate yields in excess of 7.0% on total
cost

= To date, renovated units ara renting above $34/5F and surpassing
initial IRR and yiald expectations

Roseland would have acquired the asset directly if it had accesstoa
larger capital base before the Mack-Cali acquisition

-0 .
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Summary and Strategic Benefits

The size and scope of the combined companies’ current holdings, development pipeline and
financial strength forms the premier real estate owner and operator in one of the country’s
highest barrier to entry markets

Qualitative Benefits Quantitative Benefits
= Redefines Mack-Cali as a premier owner of = Identified pipeline of new development
multifamily as well as office in Northeast within Roseland
markets
* Significant untapped re-use
» Mack-Cali's public market access enhances opportunities within Mack-Cali portfolio
and provides flexibility to grow the Roseland
multi-family platform = Opportunity to deploy capital at accretive
yields
= Create recognized, dominant brand in the
marketplace featuring leading market share = Path to value creation with cap rates
in core markets inside of achievable development and

acquisition yields

-2 - - . -
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IV. Exhibits

=24 = Mmu ROSELAND
Assets - O peratlonal (As of December31,2012)
Commercial

Year Apartment Square 2012 Effective
Property Location Built Units Feet NOI Ownership
Operating Multifamily:
Marbella Jersey City, NJ 2003 412 $8,047.000 24.27%
Monaco (Morth and South) Jersey City, NJ 2011 523 11,415,000 15.00%
Metropolitan at 40 Park Morristown, NJ 2010 130 2,813,000 12.50%
Highlands at Mormistown Station  Morristown, NJ 2009 217 3,642,000 25.00% y
RiversEdge at Port Imperial Weehawken, NJ 2009 236 4,452,000 50.00%
Quarrystone Malden, MA 2008 251 3.236.000 25.00%
Subtotal 1,769 $33,605,000
Operating Commercial:
Shops at 40 Park Morristown, NJ 2010 50,771 £520,000 12.50%
Riverwalk at Port Imperial West New York, NJ 2008 30,745 332,000 20.00%
Offices at Crystal Lake West Orange, NJ 2003 106,345 1,603,000 31.25%
Subtotal 187,861 2,455,000
Total 1,769 187.861 $36,060,000

(1} Athird paly has a 20 percent &conomic interest in net com pany distnbulions.

i :
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Assets — In/Pending Construction s ofpecembers1. 2012

Commeancal E sEmatad Estmated Estimatad
Apartment  Square Parking Capitalized  Stabilized Estmated Completion Efective
Property Lecation Units Feet Spaces Costs HOI Yield Date Ownership
RiverTrace a Port imperial West MewYom NI 316 §118,100,000 58100000 6.86% 40 2013 25.00%
Lincein Harbor (Bigg AGC) Waahawken, h 155 137,800,000 8820000 6.40% 10 2014 7.50%
Port Imperial Bulding 13 Weehawken, h 280 96,400,000 6830000  7.09% 10 2015 20.00%
Poside atPler One-Bidg7  EastBoston MA 176 66,200,000 4660000 7.03% 30 2014 38.25%
Cvefdook Ridge -2C & 3B MadenRavers, Ma 3n 79,400,000 5,430,000 6.84% 10 2015 25.00%
Glenmark 2 Tuckahoe Eastchester, Ny 108 46,000,000 3025000 6.58% 402014 26.25%
Riverpark &t Hamson Harmson, MJ 141 24200000 2000000 B.28% 40 2014 36.00%
Lincein Harbor (Bldg B) Weehawken, M 227 87.200000 5550000 B.48% 40 2014 7.50%
Marbelall Jersay City. MJ 31 122,000,000 8315000 682% 40 2015 24.27%
Lofts at 40 park tamistown, b ai _ 28000000 _1800000 A79% 10 2015 25.00%
Subtotal 2,376 $805,400,000 $54,730,000 6.80%
Port Imperial 45 Garage/Retail © Weehawken, N 17,795 850 $58,600,000 102013 34.1%0437%
Port Imperial 13 Garage/Retall  Weehawken, M 17614 _ 741 _ 40.000.000 3Q 2015 50,00%
Subtotal 35409 1,591 $98,600,000
Total 2378 35400 1,591 5904,000.000
i ATNE 2ady mas 3 30 preet aoremic Mtenest B AR SOmpa Ty Setivtions
&) GASge ang PN ARSI il P ER i)
B .
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Assets — Land Hold INgS (As of December31.2012)
Estimated
Estimated Commercial
Apartment Square Effective
Property Location Units Feet Ownership
Port Imperial North West New York, NJ 836 20.00%
Riverwalk C West New York, NJ 363 20.00%
Port Imperial South Weehawken, NJ 1,148 416,000 50.00%
Hillsborough 206 Hillsborough, NJ 160,000 50.00%
San Remo Jersey City, NJ 300 41.67%
Liberty Landing Jarsey City, NJ 1,000 50.00%
Merris Township Morris Township, NJ 80 Land Option
Freehold Freshold, NJ 360 Land Option
Riverpark at Harrison 5-8 Harrison, NJ 141 Land Option
Overlook Ridge Malden & Revere, MA 896 160,000 50.00%
LR Overlook Phase IlI Malden, MA 240 50.00%
Portside at Pier One 1-6  East Boston, MA 388 63,000 85.00%
Total 9,752 799,000
{1) Subject to Prudential option on parcel 5 and &, Roseland interest would reduce
i .
-7 - Mack-Carr ROSELAND



“Adaptive / Re-Use” Candidates

Below are select examples of holdings we are examining for repurposing potential

1500 F. Kennedy Parkway One Lake Street 581 Main Street
Millourn, MJ Upper Saddle River, MJ Woadbridge, N.J

10 Independence Boulevard
Warren, NJ

L <
M ack-Cali Business Campus 461 From Rdand 15 E Midland Ave.
Parsippany, NJ Paramus, NJ

b -
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Executive Leadership

Mitchell E. Hersh is Chairman and Chief Executive Officer of Roseland. He is
supported by Roseland's executiveteam.

- | Co-Presidents
Bradford R. Prior to founding Roseland in 19932, Mr. kKlalt was an active investor in real estate, specializing in non- and sub-pefforming assets, when he
Klatt Joined Goldman, Sachs & Co. to establish its Principal Investment Departnent. During his s years st Goldman, he helped build the fim's

Imvesiment portfolio to more than $1 billion, In 1988, Mr. Klatt formed his own company and led the acquistion of more than $900 million of
real estate assets and corporate interests primarity in distressed circumstances. Mr. Klaft received a BA, Degree from Skidmore College, a
Juris Doctorate from Albany Law School and an A P.C. from New York University Graduale School of Business. He is married with four
children and resides in Livingsion, New Jersey.

Marshall B. Priarfo founding Rosaland in 1992, Mr. Tycher was wilth Lincoln Property Company. He joined Lincoln in 1979 and was appointed the Texas
Tveher aperating pariner in 1981, From 197910 1986, Mr. Tycher developed and acquired 9,000 aparimentsin Texas and Louisiana, in addition to
¥ owersesing the management of Uncoln's 20,000-unit Texas portfolio. In 1987, Mr. Tycher established Lincoln Northeast Residential, Inc. and

developed and managed 2 300 aparment homes in Pennsytvania, New Jersey, Connecticot, Massachusetts and Rhode fstand, Mr Tycher
received & BSBA from the University of Denwer, a Juris Doctorate from Southern Methodist University and is a member of the Texas State
Bar. Heismarriedwith three children and resides at Port ImperialinWeahawken, New Jersey,

Carl J. Prior to joining Roseland in 1992, Mr. Goldberg spent his career with Beriram Assodales, a prominent regional homebulder. Since the
Goldb founding of Roseland, Mr. Goldbarg has been responsble for securing the entitlerments for the develgpment of communities throwghout the
o erg noheast with a special emphasis on urban waterfont development. He has diedlad Roseland's residential production induding the

oversight of Roseland's flagship endeavor, Port Imperial. Additionally, Mr. Goldberg served as The Chairnan of the New Jersey Spors and
Exposition Authority fram 2003 t0 2011, Inthat capacity, he was successful in negotiating the agreements that led 1o the construction of the
Metlife Stadium. Educated at Johns Hopking University, he received a BA. in Matural Sciences.  He has two daughlers and resides in
Randolph, New Jersey,

- . i
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Senior Management

Ivan Executive Vice President, General Counsel Pror to joining Roseland in 1994 as General Counsel, Mr.

Baron Baron was a senor associate at the law firn of Riker, Danzig, Scherer, Hyland and Perrett, where his
practice included foreclosure and collection litigation in addition to all facets of real estate acquisition and
financing fransactions. As General Counsel, Mr. Baron oversees all legal matters relating to Roseland's
assets and corporate matiers. Specifically, Mr. Baron devoles a substantial amount of time decumenting joint
venture agreements with Roseland's institutional and land partners, Mr. Baron is a graduate of Muhlenberg
College and received his Juris Doctorate from Rutgers University. He presently resides in Warran, Mew
Jersey with his wife and has two children

Bob Executive \ice Prasident Chief Financial Officer, Prigr to joining Reseland, Mr Cappy was Regional
Ca Contreller for Lincoln Property Company's Northeast Region. Mr. Cappy was responsible for all accounting
PRY matters associated with Lincoln Property Company's apariment developments in Mew Jersey, Boston,

Connecticut and Rhode Island, Mr. Cappy became Chief Financial Officer of Roseland at #s inception in
1992, As Chief Financial Officer, Mr. Cappy oversees Roseland’s financial reporting, including audds and tax
returns on Roseland’s standing assets. development properties and corporate entities. Mr Cappy is 2
graduate of Ohio University and spent three years working in the audit division of Arthur Andersen prior to
Joining Lincodn. He presantly resides in Morristown with his wife and three children.

Brenda Prasident, Roseland Residential. With over 18 years of industry experience, Ms. Cioce began her career with
Cioce Trammell Crow Residential which subsequently became AvalonBay Communities where she spent over ten

years working to the position of Area Manager. Ms Cioce served as Vice President of Qperations for
Ginsburg Development Corporation before returning to Trammell Crow Residential as Vice President of
Operations overseeing New York, Mew Jersey, Pennsybvania & Connecticut. Ms. Cloce has in-depth
experience managing lease-up and stabilized communities as well as experience with acquisttions and
dispositions. Ms. Cioce is currently a member of the New Jersey Apartment Association where she serves as
an executive board member. Ms. Cioce received her Bachelor of Science degree in marketing from Johnsen
& Wales University in Providence, Rhode Island. She currently lives in Essex Fells with her husband and
daughter.

_ .
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Senior Management (cont.)

Andrew Executive Vice President, Development, Mr. Marshall oversees all development personnel and
Marshall projects in Roseland's New Jersey portfolio and is directly responsible for the management and

oversight of all aspects of the development process for Port Imperial from land approvals
through construction. Prior to Roseland, Mr, Marshall was a Senior Manager at Emst & Young,
LLP in the Real Estale Advisory Services Group in San Francisco where he assisted
corporations and developers in capital program development and planning, project planning and
management, risk management and financial controls for the development and construction
industry. Mr. Marshall received a B.A, in Architecture from UC Berkeley and holds his
architecture license in California. He is married with three children and resides in Chatham,

Mew Jersay,
Gabriel Executive Vice President, Finance. Mr. Shiff manages corporate and project-level financial analytics for
Shiff Roseland. Mr. Shiff oversees projectlevel financings, potential acquisitons and dispositons and

manages the Company’'s banking and investor refationships. Additionally, Mr. Shiff s responsible for the
financial management of large multiphase dewelopments, including Port Imperial and Overlook Ridge,
allowing for the unmique apprecigtion of the financial and operational complexities inherent in the
developing, budgeting and financing of each community, Prior o joining Reseland, Mr. Shiff was at Bear,
Stearns, & Company's Real Estate, Gaming and Lodging (REGAL) Investment Banking Group. Mr. Shiff
received his Bachelor of Science degree in Finance from the Wharton School at the Univessity of
Pennsylvania in Philadelphia. He cumently lives on the Upper West Side of Manhattan with his wife and
two daughters.
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